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DoB: 1997-01-22
Marital Status: Married

Mina
Sadeghi

Sales Representative

Q@ Tehran, Iran

Profile

“1 am an experienced sales representative with a proven track record of
success in developing new business and increasing sales. | have a strong
background in customer service, and | am highly skilled in building
relationships with clients and developing tailored solutions to meet their
needs. | have a proven ability to generate leads, close deals, and drive
sales, resulting in increased revenue for my employers.”

Work Experience

July 2024~ Present
Seylaneh sabz company
® sales representative (Export Sales Deportment)

2021-2024

Ronix Tools Company
@ Sales representative (Export Sales Department)

Market Research in Lebanon, UAE, Iran, Oman, Germany, China, etc

2019-2021
B-amooz company
® content writer & Translator

2018-2019
Kooketalaee School

® Arabic Teacher

2018-2019

Sarayedanesh School
? Arabic & English Teacher

Education

@ Moaster of Translation Studies (Arabic Language and Literature)
University of Tehran ~ 2019-2022

@ Bachelor of Translation Studies (Arabic Language and Literature)

Allameh Tabataba'i University 2015-2019

Language

e Persian: fluent e Arabic: fluent

e English: fluent e German: Basics


https://www.relevancelearning.com/time-management
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https://www.google.com/search?sca_esv=4a9febc07b5fa96a&sca_upv=1&rlz=1C1GCEA_enIR1119IR1119&q=Koelnmesse&si=ACC90nzx_D3_zUKRnpAjmO0UBLNxnt7EyN4YYdru6U3bxLI-L5rCfndCT962Y6509-i0JLVwQ2kbks2lQ6UxSUPmmKGcnA3cJXm3nqAX_R7knzEtRZnR8m2CArYJll5hTn2b8bv1Ulbq0gd48DugBozNCPMCYyJxbjhYwNwS3-B184RL4qD2lzKgpDxxWiFOAzfctyeBBfWy&sa=X&ved=2ahUKEwjp1_Py_OyHAxWVQ_EDHZDtLX4QmxMoAHoECDQQAg

