PROFILE

Have an employment at a reputable where I can
use my skills to their full potential. To establish a
long-term career in a dynamic organization that
will allow develop and apply my academic and
professional skills while also providing extra
opportunities for personal growth based on my
skills, experience and dedications.

PERSONAL INFORMATIONS.

Age: 24

Nationality : Sri Lankan

Gender : Male

Marital status : Un married

Passport number : N8156513

Visa type : Transferable visa with NOC

EDUCATION QUALIFICATIONS

« Completed Ordinary Level Examinations - Sri
Lanka

« Completed Advanced Level Examinations in
commerce stream- Sri Lanka

PROFESSIONAL QUALIFICATIONS

Successfully completed a Korean language course.
Completed a mobile repairing course at Ateeg's
technical institute.

Diploma in Information technology.

LANGUAGE SKILLS

« English - Professional
« Tamil - Native
. Korean - Beginner

EXTRA SKILLS

« Team worker
« Self motivated, committed and and result oriented

Ability to prioritize and working towards meeting

deadlines.

Effective presentation and communications skills
Excellent sense of responsibilities through
enthusiasm and commitment to work.

Applied for driving license in Qatar

ABDUL SATHAR
YAHYA AYYASH

Sales Executive

974 77943231 = yahyaayyashazy4243@gmail.com

PROFILE SUMMARY

I am a results-driven Sales Executive with a proven track record in the retail sector. |
bring a wealth of experience from my role as a Sales Executive at Odel in Sri Lanka,
where I served from 2019 to January 2022. Currently, I hold the position of Sales
Executive at Zara Home in Qatar, a role I've undertaken since April 2022.
Throughout my career, I have consistently thrived in highly competitive sales
environments, consistently exceeding targets by implementing and executing effective
sales strategies.

EXPERIENCES

ZARA HOME(Inditex) - DOHA | APRIL 2022-
Present

SALES EXECUTIVE

As a Sales Executive at Zara Home, Qatar, my tenure since April 2022
to the present has exposed me to a demanding and competitive sales
environment. Over this period, I have consistently excelled in achieving
and surpassing sales targets through effective sales strategies.
Furthermore, my active involvement in shop coordination training has
honed my skills in areas such as inventory management, visual
merchandising, and customer service. In addition, my experience as a
cashier has provided me with a well-rounded perspective on various
aspects of the retail industry. This combined experience has
strengthened my ability to contribute to the overall success of the
organization and to operate efficiently within the retail sector.

ODEL - SRI LANKA | June 2019- Jan 2022
SALES EXECUTIVE

my primary responsibilities revolve around increasing sales and effectively
managing stock levels. I am dedicated to meeting and surpassing sales
targets, while also expanding our client base. Building and nurturing
connections with clients and potential customers is a crucial aspect of my
work. Furthermore, I prioritize collaboration and teamwork within the
group to achieve superior results, ensuring a cohesive and productive work
environment.



