ARIF HUSSAIN RITTI  S/O.MD GOUSE
H No.42 Gokul Dham,Gudihal Road
Near Samre school,  
Hubli – 580024 

- Karnataka State
                                                                                                   
         Cell No: +91 7026147147 

Email: arifritti147@gmail.com


Leveraging highly successful 9+ years record and proven ability to consistently achieve sales goals in CEMENT and Steel Industry.......


MY CORE COMPETENCIES

· Sales Lead Generation & Follow Ups
· Direct Sales

· Excellent Communication Skills
· Effective Negotiations

· Influential Selling
· Research Attitude

· Key Account Relationship Management
· Channel Management
ORGANISATIONAL EXPERIENCE

1. Aug 2014 – Sept 2015: 
(LASF)Long Arm Sales Force   @ Dalmia Cement.,  Hassan, Karnataka
Dalmia Cement Ltd being one of the largest Cement Industry in India.

   Roles & Responsibilities:
a. Handling the Dealers, Retailer Construction related people such as Developers, Builders, Contractors Etc.  In the defined territory of the city.

b. Finding new customers, cold calling, visits, explaining plan details, convincing,

Taking Orders, reference building 

c. Generating data base through effective market research attitude

d. Making cold calls to the targeted customers such as Engineers, Masons, Contractors, Cement service providers, Dealers etc.

e. Understanding the requirement of the Customers & advice on the suitability of  the Cement  after finding his eligibility criteria 

f. Highlighting the FAB (Features, Advantages & Benefits) of the plan to make him feel comfortable to get convinced & go for our services 

g. Area Covered – Hassan City.
2. Nov 2015– Dec- 2018: 
Territory sales Officer        @ JSW Steel  Ltd(KTC).,  Hubli, Karnataka
   Roles & Responsibilities:
a. Distributor Handling TMT and Coated products 
b. Team Handling

c. Site Visits

d. Direct Sales and Follow up.
e. Retailer prospecting.
f. Contact with Architects and Engineers.
g. To increase the volume for JSW Steel.
h. Achieve Retail volume.
i. Regular billing of all retailers in the month.
j. To conduct demand generation activities and track competition.
k. Track and report competitors activities in the market.
l. Area covered Dharwad,Bagalkot,Belguam Bijapur.
3.             Feb 2019– Till Date            Area Business Manager (ABM) North Karnataka    @INDIAN MINERAL COMPANY(IMC) TATA TISCON.,  Hubli, Karnataka
   Roles & Responsibilities:
a. Handling Primary and secondary sales of IMC 

b. Team Handling

c. Dealers and Project Visit
d. Micro Monitoring Sales and Payments 
e. Retailer prospecting.
f. Monitoring Competitors action and activities 
g. To increase the volume for IMC
h. Achieve Retail & Project  volume.
i. Regular billing of all retailers in the month.
j. Arranging ENG/MASON meets on regular basis taking overall ownership of the events.
k. Bringing New ideas and activity to be alive in market and keep dealers updated and motivated 
l. Area covered North Karnataka
Academics:
1. B.COM. –Karnataka State University of commerce , Mysore (Mysore University, Gulbarga) – Year 2014  
2. PUC –CBTE PU College, Dharwad (PU Board, Karnataka) – Year 2011
3. S.S.L.C – M.A.M English Medium School, HUBLI– Year2008
Language Proficiency:

1. Hindi – Read,Speak
2. English – Read, Write & speak
3. Kannada – Read,Speak Write.
4. Urdu-Read, Speak.Write
Other Personal Details:

1. Date of Birth: 14th July 1991.
2. Gender: Male
3. Marital Status: Married 
4. Hobbies: Traveling watching TV . 
Date: 05/04/2023 











Place: Hubli
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