
CURRICULUM VITAE 
 

FARID SHAIKH 

 
Bu-Ham our, Wadi khadeeriyat 

street opposite Iranian School, 

Qatar Mob. No. 70054691 

E-mail: faridshaziya70@gmail.com 
 
 

 

Academic Qualification 
 
 

 M.B.A. (Marketing) from Pune University August 2016 

 B.Sc. in (Chemistry) from NM University Jalgaon 2004 

  Fundamentals of Digital Marketing: Comprises knowledge of Affiliated 

marketing, E-Mail marketing, search engine optimization (SEO). Google 

Ad word and Google Analytics and other tools. 

  Advance diploma in Computer application: Comprises MS-Office, 

Word, Excel, MSC-IT from MSB Technical education Mumbai. 

 

Work Experience 
 

 Currently working in a Cardiff Logistics Company as being Business 

Development Executive since July-03 2022.

  FMCG company (RNP OIL AND FOODS Pvt. Ltd. ) Since Feb. 2018 as 

being Sales Supervisor

 Two years of experience from FMCG company ( Poona Dal and Oil Industries 

Ltd.) as being Sales Executive from June 2007 To July 2009.

 One year experience from Al-Khadirh Hydraulic Pvt. Ltd. (Riyadh, KSA) as 

being Sales executive from Dec.2016 Nov. 2017.
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 3.5 Years experience from Al-Haibah Paints Company (Jeddah KSA) as being a 

Production Supervisor from Oct.2009 to March 2013.

 Having valid Qatari & Saudi Light Driving License.
 
 
 

Skill Highlight 
 

 Development and test plan.

 Strategy along with rooted analysis of marketing campaign.

 Development and test positioning.

 
Summary 

 

 Recognize for successfully meet target. Building a high performing team 

and nurturing fruitful relationship with clients. 

 Though I have done work on different position career, Production planer , 

Q.C. Chemist, Marketing professional and last but not least Area Sales 

Manager. So I have a proven track record in maintaining on the basis of daily 

inventory report. I have experience in both B to C & B to B business type. 

 

 
Responsibilities : 

 

 Responsible for assigned sales targets (Monthly, Quarterly, & annually). 

 Goal set for Centre month on month, maintaining relationship with target 

customer service, ensuring high rate of return on investment, sales support. 

 Establishing healthy relationship with clients, effectively handled the client 

claim settlement, promoting sales through visibility in my area. Develop 

new sample for client. 



 Operating internet, updating all records and documents, networking with 

different organizations. 

 Proper execution of order and dispatch it on time. 

 Follow up for payment. 

 
 

Strength 
 

 
 Result oriented 

 Positive thinking 

 Adaptive as per circumstances and Hard working 

 
Personal Profile 

 
 

Date of Birth 03/04/1980 

Languages Known English, Arabic, Hindi, Urdu, Marathi 
 

Permanent Address House No. 54 93 Lane Near /vitthal temple part 

Dondaicha – 425408 Dist – Dhule 
 

New Passport No. T2905568 

Date of Issue 14/01/2019 
 

Date of Expire 13/01/2029 
 

Place of Issue Thane 

Old Passport No. H2083595 



 

 

 

 

 



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 

 



 



 



 



 



 



 



 


