UBAIDH ALIKKAL SAIDALI

OBJECTIVE

Detail-oriented and results-driven Sales Representative with 10
years of experience in sales and inventory management. Seeking
to leverage strong negotiation skills and vendor relationships to
drive revenue growth, optimize sales processes, reduce costs, and
ensure timely delivery of high-quality products.

LICENSEDETAILS

Issued By State Government of Qatar
EXPERIENCE

CONTACT « 5 Years Worked as VAN SALESMAN on VX

(@ ubaidhalikkal@gmail.com

ASSOCIATES in Kerala. (2003-2008)
o 2yearsworked as a Personal Driver in Kuwait.

[] +974 70406001 (2012-2014).

Doha, Qatar

©

« 5 years worked as Van Salesman on TRANSIND
company in Doha, Qatar. (2017-2021)

o 2021 to till now working as a Van Salesman on INLAWS
TRADING AND CONTRACTING in Doha, Qatar.

DUTIES AND RESPONSIBILITIES

e Analyzed sales data and customer feedback to drive sales
growth and optimize product offerings.

¢ Built and maintained strong relationships with customers
to enhance loyalty and boost sales.

PERSONAL INFORMATION e Managed daily routes to ensure timely product deliveries
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and meet sales targets.
e Collaborated with suppliers to ensure product availability,

: Male quality, and competitive pricing.

: Muslim SKILL

e Sales Negotiation
 INDIA e (Customer Relationship Management
- MARRIED e Route Planning & Time Management
e Product Knowledge
1 Y3176598 e Communication
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