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SKILLS

LANGUAGES

+974 - 50792562

zanounchawki@gmail.com 

Doha Qatar 

Time management

Good Communication

Customer service

Problem solving

Critical thinking

Leadership

Collaboration hard skills for

sales professionals

Product knowledge

Arabic 
English
French

CHAWKI ZANNOUN 
SALESMAN

WORK EXPERIENCE

EDUCATION

PROFILE
Highly energetic and driven sales representative constantly achieves revenue
targets, exceeds client networks, and accomplishes company objectives with
exceptional communication, interpersonal, and leadership skills. Manages zones
with a structured and effective strategy to capture new clients to maximize growth
opportunities. Follows up diligently on all leads and customers with professional
and keen analytical abilities to generate new income streams.

Salesman
Arabian Oud Company - Doha Qatar

2020 - 2023Salesman
Salam Mall at Gait Mall - Dafna, Qatar 

2024Sales 
Perfume Shop in Villageo Mall - Qatar 

Made every effort to achieve the highest level of profitable achievement for
the company to achieve the required target and increase sales, and also
contributed to providing the best services to the company's customers to
build confidence and provide the best services and customer satisfaction that
the company has built upon since its inception 

Create and manage the marketing budget, ensuring efficient allocation of
resources and optimizing ROI.
Oversee market research to identify emerging trends, customer needs, and
competitor strategies.

Managing Sales of Branded Perfumes and Cosmetics.
Managed the current account portfolio of clients and developed new clients.
Forecasting business projections & trends, formulating result-oriented plans,
setting and adherence to budgets/ objectives.

Higher Secondary School 
Tunisia

2015 - 2019

DRIVING LICENSE

Qatar Light Driving License 

Music, Camping, football,
volleyball, Cinema, Internet
Surfing, Swimming.

https://www.google.com/search?sca_esv=668904ef824e4e83&cs=0&sxsrf=ADLYWII7rm1CsoXUS4-jxQet7wIF5viing:1737197603176&q=collaboration+hard+skills+for+sales+professionals&stick=H4sIAAAAAAAAAJWSv05CMRTG1VQFVJT6f2tcHBGIYVZkMFFDlMWJlNtyaehtr22vROMb6OTgA_gEbo466Wac3XXoI-hi74VIiHFwa875-n2_09NUYW2sWPwcXT6kOgoo0h3GuUYtqZDGnOrPsVSjelDfrR837sCoBTk4W2dOF2CBfRpQYSyYyqTzQX5jMySkbEEWTm8RHBrcZJyZMwtm4UxFBkEkmIcNk8KCJbgwVOmnDpxK3ca5BfMwV1OSRJ5BHSG7nBKfWjANM_vSsNO-lxNVFDPOiSPTZqLDhG_BDJw6oL6T9VXu0h7FhCrdZqEFmUwqzjlplk3Sq7lGhHUiXYTzNUW1m2yYLRmDc9yUqm-6ApeqgYzPLpsJQzlnPhWeg0zDyWoQYtN28y_DxUPKkztxOmpGjJOE0rEPqH6CHI9bhnu8ntUczB7Fm0BatkwXq15py_NkJAaPXIKFITrUxor82iYKlWxRrRPkXlRFihYjcdTteMH7r8XbxOrI5ftV6Wv75rG8vvP0cPT6cZFe79w_v4xcp_76VN82jTuedQIAAA&sa=X&ved=2ahUKEwi3uKiwjf-KAxVpS_EDHcSiJvgQ7fAIegUIABDgAQ
https://www.google.com/search?sca_esv=668904ef824e4e83&cs=0&sxsrf=ADLYWII7rm1CsoXUS4-jxQet7wIF5viing:1737197603176&q=collaboration+hard+skills+for+sales+professionals&stick=H4sIAAAAAAAAAJWSv05CMRTG1VQFVJT6f2tcHBGIYVZkMFFDlMWJlNtyaehtr22vROMb6OTgA_gEbo466Wac3XXoI-hi74VIiHFwa875-n2_09NUYW2sWPwcXT6kOgoo0h3GuUYtqZDGnOrPsVSjelDfrR837sCoBTk4W2dOF2CBfRpQYSyYyqTzQX5jMySkbEEWTm8RHBrcZJyZMwtm4UxFBkEkmIcNk8KCJbgwVOmnDpxK3ca5BfMwV1OSRJ5BHSG7nBKfWjANM_vSsNO-lxNVFDPOiSPTZqLDhG_BDJw6oL6T9VXu0h7FhCrdZqEFmUwqzjlplk3Sq7lGhHUiXYTzNUW1m2yYLRmDc9yUqm-6ApeqgYzPLpsJQzlnPhWeg0zDyWoQYtN28y_DxUPKkztxOmpGjJOE0rEPqH6CHI9bhnu8ntUczB7Fm0BatkwXq15py_NkJAaPXIKFITrUxor82iYKlWxRrRPkXlRFihYjcdTteMH7r8XbxOrI5ftV6Wv75rG8vvP0cPT6cZFe79w_v4xcp_76VN82jTuedQIAAA&sa=X&ved=2ahUKEwi3uKiwjf-KAxVpS_EDHcSiJvgQ7fAIegUIABDgAQ

