Peter Hoffmeester

+968 9336 1065 | peterhoffmeester@gmail.com | Al Qurum, Muscat, Oman
Professional Summary
Dynamic Sales Representative with 15+ years of experience in industrial tools, drill bits, and hardware sales across the wholesale and distribution sectors. Adept at building and managing long-term client relationships, negotiating contracts, and exceeding sales targets in competitive markets. Proven success in driving regional sales growth, coordinating with technical sales teams, and providing tailored product solutions to meet client needs. Highly skilled in territory management, pricing negotiation, and account leadership, with a solid understanding of industrial equipment and drilling-related products.
Core Competencies
Drill Bits & Industrial Product Sales
Client Relationship Management
Territory Development & Lead Generation
Negotiation & Pricing Strategy
Technical Sales Support Collaboration
Revenue & Target Achievement
Budgeting & Cost Control
Communication & Leadership Skills
Professional Experience
Sales & Merchandising Specialist | Azza Al Ismaili Group LLC – Wholesale & Distribution | Rusayl, Muscat, Oman (March 2025 – October 2025)
Drove sales of industrial and household products including adhesives, cleaning solutions, and maintenance chemicals within the Muscat region.
Managed diverse client accounts, negotiating pricing frameworks and client-specific conditions to meet revenue goals.
Collaborated with technical sales support to align customer needs with product specifications and availability.
Enhanced product placement and visibility across retail outlets, contributing to consistent sales growth.
Delivered exceptional client service, ensuring repeat business and market share expansion.
Account Manager | Matus – Wholesale & Distribution | Port Elizabeth, South Africa (August 2014 – November 2024)
Managed a regional portfolio of industrial, power and hand tools. 
Led sales operations within a medium-sized territory, consistently achieving and surpassing quarterly targets.
Provided product demonstrations and technical recommendations to end-users in the construction and manufacturing industries.
Negotiated client-specific pricing and service terms, driving customer satisfaction and retention.
Partnered with the technical sales team to deliver complete customer solutions, including service and aftersales support.
Sales Executive | King Tony Tools – Wholesale & Distribution | Cape Town, South Africa (2012 – 2014)
Promoted and sold industrial tools, lubricants and maintenance equipment.
Built strong business relationships across industrial, retail, and contractor sectors.
Conducted market research to identify new business opportunities within assigned territory.
Contributed to pricing strategies and framework agreements, ensuring competitiveness and profitability.
Account Manager | L&G Tools – Wholesale & Distribution | Cape Town, South Africa (2009 – 2012)
Managed sales for hand tools, power tools, adhesives, and hardware products within a defined geographic area.
Worked closely with technical teams to provide application-specific recommendations.
Led local sales initiatives to increase brand presence and improve client satisfaction.
Sales Representative | Agrinet Ltd – Wholesale & Distribution | Cape Town, South Africa (January 2010 – July 2014)
Sold a range of industrial and household tools, cleaning chemicals, and irrigation equipment.
Handled product pricing, tender preparation, and client negotiations within assigned territory.
Received multiple Top Sales Awards for exceeding sales targets by up to 30%.



Merchandiser | Agrinet Ltd – Wholesale & Distribution | Cape Town, South Africa (January 2006 – December 2009)
Supported sales and marketing by optimizing in-store displays for industrial and hardware tools.
Monitored stock levels and coordinated with suppliers to maintain product availability.
Education
University of the Western Cape – Cape Town, South Africa
Advanced Diploma in Business Management – 2018 (Incomplete)
Key Subjects: Business Marketing, Operations Management, Principles of Management, Business Finance
Matriculation Senior Certificate (1993) – High School Diploma
Certifications
Better Business – Taylor Training Solutions (2004)
Health & Safety Representative – Agrinet Training (2006)
Basic Conditions of LRA & Employment – Agrinet Training (2009)
Merchandising Skills – Agrinet Training (2009)
Technical Irrigation Level 1 – Agrinet Training (2014)
Achievements
Top Sales Representative, Agrinet Ltd (2010) – 30% above quarterly target
Top Sales Representative, Agrinet Ltd (2014) – 25% above quarterly target
Sales Recognition Award, L&G Tools (2019) – Top Account Manager
Additional Information
Languages: English, Afrikaans
Driver’s License: South African Code EC1
Availability: Immediately
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