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PROFESSIONAL SUMMARY
Experienced Outdoor Sales & Shworoom Sales Professional with over 10+ years of experience in van sales, B2B client handling, and distributor management across Qatar and Sri Lanka. Strong ability to generate new business, maintain long-term customer relationships, achieve sales targets, and expand market coverage. I am skilled in negotiation, route planning, sales reporting, and KPI achievement.
CORE SKILLS· Outdoor & Van Sales
· FMCG & B2B Sales
· Client Relationship Management
· Market Development
· Sales Target Achievement
· Negotiation & Closing
· Route Planning
· Sales Reporting & KPIs

· High quality Customer Service
· interpersonal communication
· Rapport-building
· Product expertise
· Self-motivation
· CRM proficiency
· Handle rejection
· Drive results independently
· Ability to prospect







______________________________________________________________________________
PROFESSIONAL EXPERIENCE
Showroom / Outdoor Sales & Marketing Executive
Liwan Furniture WLL – Doha, Qatar
November 2021 – Present
· Manage daily showroom operations, ensuring high standards of customer service, sales performance, and visual merchandising.
· Consistently achieve and exceed monthly showroom and outdoor sales targets through effective product presentation and negotiation.
· Actively conduct outdoor sales visits to construction sites, housing projects, hotels, restaurants, and coffee shops to generate new business.
· Identify and develop new B2B clients, prepare quotations, follow up on inquiries, and convert leads into confirmed orders.
· Handle customer inquiries, complaints, and after-sales support professionally to maintain long-term client relationships.
· Coordinate project-based orders, delivery schedules, and internal teams to ensure timely execution.
· Upload and manage products on company website and online sales platforms.
Senior Sales Executive
Hemas Consumer Brands Holdings – Sri Lanka | Mar 2015 – Mar 2020
· Managed outdoor sales operations and key FMCG clients
· Achieved 20% year-on-year sales growth
· Expanded market coverage and developed new customers
· Closed a major LKR 100 million sales deal
· Prepared daily and monthly sales reports
______________________________________________________________________________
Senior Sales Associate – Trainee Supervisor
Splash (Landmark Group) – Doha, Qatar
March 2012 – January 2015

· Delivered high-quality customer service in a fast-paced fashion retail environment
· Assisted customers with product selection and styling advice
· Supported store management with sales, merchandising, and staff coordination
______________________________________________________________________________
EDUCATION & CERTIFICATIONS
· Bachelor of Business Administration (Marketing) – Currently Following (2nd Year) 
· Certificate in Marketing Management – 2014 - Sri Lanka Institute of Marketing, Sri Lanka
· Secondary Level Diploma – 2010 - Carey College, Colombo, Sri Lanka 
· Professional Diploma in Social Media Marketing & Management (UDEMY)
· Executive Diploma in Business Management (UDEMY)
· Diploma in Merchandising, Retail Business & Management (UDEMY)
· Web Design Course (HTML, CSS, WordPress) (UDEMY)
· Advanced Microsoft Excel (UDEMY)
· Business English & Communication (UDEMY)
· Sales Motivation & Selling Skills 
______________________________________________________________________________
ADDITIONAL INFORMATION

Nationality		: Sri Lankan
Qatar Driving License	: LMV
Visa Status		: Valid with NOC
AGE			: 31
Status			: Married
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